OHNANH MAPKETWHIA 1 PONIATA MY 3A HACbPYABAHE
MOTPEBJIEHUETO HA BAHKOBW YCIYT U

ONLINE MARKETING AND ITS ROLE IN PROMOTING THE USE OF BANKING
SERVICES

JuvHKa 3naTteBa
Dinka Zlateva

Abstract: The change in the external environment puts to the tests the
financial institutions - to adapt to the new regulations, new technologies,
increased rigor of customers and economic conditions. Today, the traditional
model of banking services is ineffective. Future imposes new requirements
which financial institutions have to reckon with: the trend towards smaller,
fragmented and decentralized banks, which in turn will lead to a reduction in
the growth of individual units. One of the most striking challenges of modern
times is to create a comprehensive IT architecture for complex customer
service, which requires dealing with large data sets.

Key words: online bank marketing, value chain, online marketing tools,
trends

BbBEAEHUE

B nocnegHute roauMHuM ce 3abensisaBa MOBULIEH WHTEPEC KbM
MOBWUNHUTE KaHanu 3a obcnyxBaHe. Tasn NpPoMsiHAa B MOTPEOMTENCKOTO
noBeaeHne ¢opMMpa HOB MOAXOA NPU M3rpaXxaaHe Ha KOpropaTUBHMUTE
cTpaTternn ot H6aHkuTe. KaTo nocneamua oT ToBa ce o4YepTaBa M TEHAEHUMS
B 6aHKOBMSI CEKTOP KbM paslumpsiBaHe Habopa OT npeanaraHu ycniyru, ypes
KOUTO 6aHKOBUTE MHCTUTYLMM YCMELWHO MPOMOTUpAaT AEMHOCTTa CU KaTo
noagnomarat M nogobpsaT AMCTpUObyuMsTa Ha npeanaraHuTe MpPOAYKTU M
ycnyru. ToBa He e CiyYyalHO MHWUMMpaH npouec. baHkuTe ca usnpaBeHu
npea TpU KPUTUYHWU BUTKK: Aa Bb3CTAHOBST AOBEPUETO Ha KJIMEHTUTE, Aa
3aWmMTAT CBOS OM3HEC M fa HacbpyaT W3MON3BAHETO Ha npeanaraHuTe
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YCJ'IYI'I/I.1 MHOBaTUBHUTE TEXHONOIUU U 6'bp30TO UM BbBEXAaHe B 6baHkOBaTa
NpaKTuKa cnocobctBa  3a 3a3jpaBdaBaHE Ha B3aMMOOTHOLWIEHUATA C
KITMEHTUTE N YBEIMYaABa I'IOTpGGMTe}'ICKaTa JIOANTHOCT.

AHANN3 N OBCHXXAAHE

PagnkanHuTe TEXHONOMMYHN NPOMEHN foBeAoXa A0 NpeKposiBaHe Ha
MUKCBT OT KaHanu 3a auctpubyums Ha 6aHkosm ycnyrun. [JHec 6aHkuTe Bce
noseyve ysenuyasaT 6posi HaA KaHaMTe M M3MoN3BaHuTe nnathopmmn 3a
AVUMUTANHO [OCTaBAHE Ha YCIyrn, KOETO Hanara WHTerpupaHe Ha
3HauuTeNIHa YacT OT JEMHOCTUTE M KOMIMJIEKCHOTO WM npegnaraHe Ha
ayautopusita. OCHOBHMAT (hakTOp, KOWTO BOAM A0 MOSIBA Ha K/OYOBM
TeHAeHUMM B OaHKOBUTE KaHanu e yBesiM4yaBaHeTO Ha noTpebuTenckus
ONUT, KOETO CTaBa WUMeHHO 6HnarogapeHve Ha WMHTErpupaHuTe KaHaniu 3a
peanu3aumsa Ha yCcnyru M AOCTaBsHE Ha MepCoHaNU3MpaHu pelleHus 3a
knueHTuTe. [okoneHweto Y2 oOTNpaBM  NpeAM3BUKATENCTBO  KbM
CbBpPEMEHHMSI BU3HeC 1 (popMuTe 3a pa3nallaHe. 3aToBa HeCTy4aHO Npu
OHNalH 6aHKMPAHETO OCHOBHA TapreT ayauTopusi € MWMEHHO Tasu
noTpebutencka rpyna.

UT cekTOopbT Oafe HOBAa HACcoOKa 3@ pa3BUTME HA TEXHOOMMYHO
OPUEHTUPAHOTO O6LLECTBO, KOETO AMPEKTHO MOBAMSA BbPXY BCAKa cdepa Ha
XUBOTa W 4yBCTBUTENHO Ha 6aHkoBus cektop. UT cb3gage ycnosus 3a
M3rpaxxaaHe Ha BEPUIN Ha CTOMHOCTM, 4pe3 KOMTO GaHkuTe aa reHepupaT
neyanbm wn paa nNpuaobuBaT KOHKYPEHTHM npeammctBa. CTOMHOCTHUTE
BEPUIM He cneaBa Aa ce CBbp3BaT eAMHCTBEHO C NevanbaTa, KoSTo MOXe Aa
peanu3npa baHKoBaTa MHCTUTYLMS, @ C BCUMKM B3aUMOCBBbP3aHU FreHepuYHM
AENHOCTM. MapKeTMHIbT € YacT OT US/IoCTHaTa Bepura rno Cb3gaBaHe Ha
CTOMHOCT. B KOHTEKCTa Ha Ka3aHOTO TOM Ce CBbp3Ba C MAEHTUULMPAHE Ha
NOTPebHOCTUTE HA KAMEHTUTE W peanusMpaHe Ha npoaaxbute, B ToBa
YMCNIO — M3MON3BAHE Ha Mb/IHWUS HAbop OT WMHCTPYMEHTU 3a Bb3AEUCTBME
BbpXy notpebutenute 3a dopMupaHe Ha XXenaHo noBeaeHue, u3bopbT Ha
ANCTPUBYLIMOHHM KaHanu, LeHoobpasyBaHe, ynpasBfeHne Ha TbprosusTa Ha
ApebHo u ap. MpouecbT MO Cb3daBaHE Ha CTOMHOCT CWUHO € 3acerHaT B

! Kullus, D. (2015), Banking Digital Marketing Trends for 2016, Available at:
https://www.linkedin.com/pulse/digital-marketing-trends-banking-2016-daniela-killus
[Accessed 9th March 2016]

2 Bcuukm pogenm cnea 1980 r. M3pacnn ¢ MHTEPHET 1 B CBSAT 6e3 rpaHunum.
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6aHKOBMA CEKTOP, MOBAMSH OT BHEAPSIBAHETO HA HOBWU TEXHONOMMYHU
pewweHus B 6aHKOBaTa NpakTUKa.

dakTuTe Npe3 nocnegHuTe roaMHWM Co4YaT, yYe AUrUTaNHUTE KaHanwm
Ca egHa OT npeanounTaHuTe Gopmmn 3a npoaaxbu. U3cneasaHe Ha Efma
cpen 6aHKOBM MHCTUTYUMM MOKasBa TeHAEHUMUTE, KOUTO ce dopmupaT B
6aHkoBaTa cdepa (dur. 1)° PesyntatvTe ca npeactaBeHn B MPOLEHTHO
M3paXKEHME W Ce OTHAcAT 3a Bu3MATa Ha u3cneaBaHuMTe 6aHku no
OTHOLIEHNE Ha AUrMTanHUTE AUCTPUMOYLUMOHHM KaHanu 3a nepuog oT 5
roauMHu, cuntaHo ot 2012-2017r.

®wur. 1. lNporHo3n Ha u3cneaBaHMTe 6aHKOBM MHCTUTYLMW 3a U3MNOS3BAHUTE
AVTUTANTHU KaHanm

Hpuopn‘remn KaHAIH 32 10CThI 10
0aHKOBHTE K10HOBE

OcroBrE KanaTH 32 TPaH3aKIHH

OCHOBHE KaHATH 32 MOTPEOHTEICKO
00cIyKBaHE

OcHoBHE KaHATH 32 MpoJak0a 1
KOHCyITHpaHe

0% 20% 40% 60% 80%  100%

M3TouHuk: AgantupaHo no Efma (2013). The Global Retail Banking. Digital
Marketing Report 2013. Available at: https://www.finextra.com/finextra-
downloads/newsdocs/the-global-retail-banking-digital-marketing-report-
2013.pdf [Accessed on 22nd April 2016]

AvrutanHuTe KaHanu NpeaocTaBsaT 3HauuTeneH obem mHgopmMaums,
KOSITO NO3BOJ/ISIBA CbCTaBSAHE HA NO-rpeumseH notTpebutenckn npodun, Aasa
no-sCHa npeacTtaBa 3a NOTPEOUTENCKUTE HYXAM W BB3MOXHOCT 3a
HacoyBaHe Ha ycunusaTa Ha 6aHkata KbM BCe MO-MajiKM CErMeHTU
(MuKpocermeHTH), cbobpasHo notpebutenckuTe nanckeaHus (dOur.2).

3 Efma (2014). The Global Retail Banking. Digital Marketing Report 2013. Available at:
https://www.finextra.com/finextra-downloads/newsdocs/the-global-retail-banking-digital-
marketing-report-2013.pdf [Accessed on 22nd April 2016]
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®wr. 2. MapaMeTpy 3a onpeaensHe Ha NoTPebUTENCKUTE CErMEHTU

Ja | He

Jemorpadekn JaHHE 90%
TloTpebnTeacka 9 o
CTOTHOCT - TPadHK 8%
TotpebuTeackn 83% 17%
cTaTyc

IoTpeduTeackn 0 _
HaBHIA A =

Haums Ha KuBOT 40% 60%

M3TouHmk: AgantupaHo no Efma (2014). The Global Retail Banking. Digital
Marketing Report 2013, p. 6 Available at: https://www.finextra.com/finextra-
downloads/newsdocs/the-global-retail-banking-digital-marketing-report-
2013.pdf [Accessed on 22nd April 2016]

baHkoBaTa MHAYCTPUS CTaHa CUSIHO KOHKYpeHTHa 6narogapeHwe Ha
pa3BUTUTE CW KIOHOBE, cuctemMata oT ATM Mpexu, TenedoHHOTO
MapKeTUpaHe, OHNanH 6aHKMpaHETO. TO3U CEKTOP € CUMHO YyBCTBUTENEH
KbM BWCOKOTEXHO/IOTMYHUTE WHOBaUMM W TOBa Hanara CrewHoTo My
npucnocobsiBaHe KbM HOBUTE YCnoBuSl. baHkMTe ca CMAHO NPUTUCHATM OT
Pa3IM4HN CUCTEMM 3a pa3nallaHe kaTo PayPal, KOMTO Cblo ce CTpeMaT
KbM Nnaepcky no3vumm B yeb.

MNpoMsiHaTa B NOTpebuTenckuTe HaBMUM U PbCTbT B U3MNON3BAHETO Ha
AVTUTaNHUTE KaHanu ca eaHn oT hakTopuTe, Npeam3BMKBaALLM MOCTENeHHa
NpOMsSiHA B MapKETUHroBMS MUKC Ha 6OaHkuTe. ToBa o0b6scHsBa W
NpeHaco4BaHETO Ha ronaM Asn OT peknamHuTe 6loakeTu Ha HGaHKuTe KbM
TO3N TN AUCTPUOYLMOHHM KaHanu. OCbLeCTBABAHETO Ha WHTEpPaKuus
Mexay 6aHKOBUTE CUCTEMW M KIMEHTUTE MO3BOMISIBA Aa Ce NpeaocTaBs
6bp30 M agekBaTHO 06CNyxBaHe 4pe3 nepcoHanu3upaHn, YyaobHu u
HageXaHW YCiyrm C AeHOHOLWHa AOCTBLMHOCT Ha KAMeHTuTe Ao 6aHkoBuTE
pecypcu. OnpaBaaH € CTpeMeXxbT Ha (UHAHCOBUTE WHCTUTYUMUM KbM
onepaTtmBHa eheKTUBHOCT B KIOHOBETE CM Ype3 AOCTaBsHe Ha KayeCTBeHU
ycnyrn, 6asupaHn Ha WMHTEpaKTUMBEH aBTOMATM3WpaH npouec npuv
obpaboTkata Ha pAaHHW. Bbp3uTe npoMeHM B TexHOMornMyHatTa cpeaa
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HanaraTt ageksaTHa peakumst n 6bP30 BHeApsiBaHE Ha MHTErpupaHu CUCTEMM
3a ynpasfieHne Ha NorucTmkaTa B 06Cny)KBaHETO. Te3n U3MeHeHWUs BOASAT U
[0 NosiBaTa Ha HSKOW TEHAEHUWMM B U3MON3BaHUTE AUCTPUOYLIMOHHM KaHanu
B 6aHKkoBus cekTop:*

v baHKkuTe Bce rioseqe yBe/MYaBaT MHBECTULMUTE CU B MOOWIIHN
TEXHO/I0rMn u COQPTYED C LEN M0JOOPsIBaHE Ha paboTaTa cu C KIMEHTUTE

MObGUNHUAT KaHan ce npesBpblla B 3HauvMMma 4vact oT 6HaHkosuTe
KaHann 3a auctpubyumsi, KOeTo € OCb3HaTa HeobxoaMMOCT B pe3ynTaT Ha
NpoMsiHaTa B HauMHa Ha >XMBOT Ha noTpebutenute. OHNaMH KaHanbT €
CTpaTerMyeckm WHCTPYMEHT, 4pe3 KOMTO GaHKWTe MNpeumusHO cenekTupat
ayauMTopusita M NpuBAMYaT KIMEHTW. BbBnvMuaHeTo Ha noTpebutenvTe B
npoueca Ha npogaxba craBa 4pe3 no-NbfHaTa noTpebutencka
aHraxxupaHoct. C noMoLuta Ha MobunHoTo 6aHkMpaHe 6aHkMTe NpeaocTaBaT
Ha CBOMTE K/IMEHTM YCAyrn AOCTBMHM MO BCSKO BPeMe Ha AEHOHOLWMETO, OT
BCSIKA TOYKa Ha CBETa M Mpe3 BCSKO YCTPOMCTBO. WHTErpuMpaHeTo Ha
KaHanute 3a anctpmbyumus cnoMara 3a ONTUMU3MPaHe Ha AMCTPUOYLIMOHHUS
MMKC Ha (hMHaHCOBaTa MHCTUTYLMS M 3a NO-TACHA Konabopauus Mexay Hest
M KIMEHTUTE C pa3BuBaHE Ha AbMI6OYMHHA WMHTEpaKkuMst M MaKCMManHo
nepcoHanu3upaHe Ha npegnaraHuiTe ycnyru. PasmmBaHeTO Ha rpaHuuata
MeXay W3Mon3BaHUTE YCIYrM OHMAWH Npe3 CTauMOHapHM W MOBWHK
yCTPOWCTBa CTUMynvpa 6aHKUTe Aa MHBECTMPAT BCE NOBEYE pecypcu B Tesun
[iBa AUIUTasTHX KaHana.

v’ UHTEpecbT ce HACo4YBa KbM OCBLYECTBSIBAHETO HA MOOUITHMU
AEro3nT 1 rnpusiaraHe Ha MobmieH MapKeTuHr

MNpoMeHAWwMTEe ce HaBuMuu Ha noTpebutenute Hanarat HaHkuTe Aa
apjanTvpaT CBOsiTa AEMHOCT KbM TSX, Ype3 pa3paboTBaHe Ha TEXHOIOMMYHM
peleHns, KOUTO [aBaT Bb3MOXHOCT nNOTpebuTenar aa ocblecTBsBa
6aHkoBM onepaumn 6e3 orpaHuyeHus 3a BpeMe WM MPOCTPaHCTBO. 3a Aa
CTUMYNMPAT OHNaMH 6aHKMpaHeTo 6aHKWUTe npeanaraT OHMalH AEeno3UTU C
No-BMCOKa /MXBa 3a MOTpedbutenute, OTKONKOTO MpWU JIMYHO MOCeLleHne B
KnoHoBata MM Mpexa. [lpeaMmcrBata 3a To3u BuA 0bCnyxBaHe ca B
A06aBAHETO Ha AOMb/HUTENHA CTOMHOCT 3a NOTpebuTens, NpeBpPbLUANKK o
B rMaBeH WHAUMATOP Ha >XXenaHuTe onepauuMn 4pe3 MU3Mos3BaHEeTO Ha
nnatcdopMuTe 3a OHNManMH 6GaHkupaHe. EAHOBPEMEHHO C TOBa KJ/IMEHTBLT

4 Camgemini, (2012), Trends in retail banking channels meeting changing client Preferences,
Available at: https://www.capgemini.com/resource-file-
access/resource/pdf/trends in retail banking channels meeting changing client preference
s.pdf, [Accessed 10th February 2016]
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nony4aBa HaBpeMeHHa MHQOpMauMs 3a BCUYKM HOBOCTU WU MpeaoXeHus,
KOMTO oTnpaBs 6aHKaTa 4pe3 u3rpageHa cuctemMa 3a MObuneH MapKeTUHT,
crnecTsiBa My BpeMe U U3NULWHN aAMUHUCTPATUBHWU HeyaobCcTBa, U3MCKBaLLM
(PU3MYeckoTo My npucbcTBMe. MobunHUTE TEeXHONOrMM Mno3BONSABAT B
peanHo BpeMe Aa NpeBpbLuaT KINMEHTUTE B O4EBUALM HA CbOUTMS 1 caMun Aa
aAMMHUCTpUpAT 6aHKoBUTE CM akayHTWU. He e 3a noaueHsBaHe v ¢akTa, ye
LueHaTa 3a 06cnyXBaHe Ha KIMEHTM, KOMTO OCbLIECTBABAT OHMAWH
6aHKMpaHe e no-HUCKa, OTKOMKOTO 3a ocTaHanute. [peanaraHeTo Ha
Bb3MOXXHOCTW 3a OHNaiH OaHKMpaHe MpWMBAMYA HOBWU KJIMEHTW, 3aLlOTO
CbBpPEMEHHMAT noTpebuten nma onuta M NO3HaBa NpeauMCTBaTa Ha TO3u
KaHan 3a AuCTpubyums Ha duHaHcoBn ycnyrn. OHnaH 6aHKMpaHeTo e
HMLWA 3@ COLMANHO OpUEHTUPAHMTE N MoAEpHU 6aHKKM, B KOSITO YCMELHO ce
HacTaHaBaT. Cb34aBaHETO Ha MPWUIOXKEHUS, KOMTO NnognomMaraT rnpoueca Ha
OHNaH 6aHKupaHe, ocurypsiea yaobCTBO M MONE3HOCT 3a MoTpebutenute
KaTO MM [0CTaBsl YHMKanHa pAobaBeHa CTOMHOCT. YecTa npakTuKa e
(PMHAHCOBUTE MHCTUTYUMM fda paboTsAT B CbTPYAHMYECTBO CbC CalTOBE 3a
€NeKTPOHHA TbProBUsi KaTO MPeAOCTaBAT Ha K/MEHTUTE CM KYMOHM 3a
HamManeHne TnNpu OHNaWH nasapyBaHe. Taka 6aHkuTe ykpensaT
B3aMMOOTHOLWIEHNSATA C KIIMEHTUTE CU U noanoMarat no-eeKkTMBHOTO UM
obcnyxsaHe.

v’ Hapacrsa posiata Ha COUMATIHUTE MEAMN KaTO EPEKTUBEH KaHall
3a pasnpocTpaHeHNe Ha MH@oOpMaums, MornyaspUMpaHe Ha npegiarannre
npogykT™M u  yoiayrv, Kakto M 3a BHEAPSBAHETO Ha MHCTPYMEHTU 34
Ka4yecTBeH coumaseH aHasins, YmuTo pe3ysitTarv AaBaT Bb3MOXHOCT 3a [10-
A06po  TapretvupaHe u  yBe/IMYABAHE HA [JOBEPUETO B OAHKOBATa
UHCTUTY NS,

CoumanHuTte Meaum ca (beHOMEH, KOMTO He ce MnoAaueHsiBa OT HUTO
egHa 6OwusHec opraHmsaums. KnuveHTuTe oyakBaT OT  (bMHAHCOBUTE
nocpeaHnum MHdbopMaums, aa pearnpaT Ha 3anuTBaHWA M Aa NpeaocTaBsaT
(pnHaHcoBM KOHcynTauun. CoumanHuTe mMeamu noAaabpxat HedopManHaTta
CTpaHa Ha MWHTEPAKTMBHUS Mpouec Mexay (WHaHcoBaTa WMHCTUTYUMS U
noTpebutenute. Hapea C ToBa NOCPeACTBOM TO3U KOMYHMKAUMOHEH KaHain
baHkMTe npepnarat Ha KIMEHTUTE CU  KOMMETEHTHOCTHO-OPUEHTUPAHO
CbTPYAHMYECTBO, NpeaaBaT MHGOPMaUMs 3a pas/IMyHK CbbUTUs, NpeacTassaT
HOBOCTUTE B YCNOBMAT@ Ha MpeanaraHn MpoaykTM W YCIyrn, KakTo W
nonyyaeaT UeHHa uHdopMaums upe3 obpaTHaTa Bpb3ka C Lenesata cu
ayautopus. baHkuTe wm3nonseaT couuanHuTe Meauu, 3a da npeasioxar
BMCOKO HMBO Ha 0BCNy>XXBaHE M JIMYHO B3aMMOAENCTBME C MnoTpebutenute.
Ypes To3n B1A KOMyHMKaLmMs MHaHCOBUTE nocpeaHuumn noaobpsisat onura
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CM C KIMeHTUTe, CbyMsBaT Aa npeumsupat notpebutenckus npodwun,
HaBMUM W MOTMBM 33 KOHKPETHO noBefeHue. Ype3 ocblecTBABaHUTE
coumanHu aHanusn 6aHKMTe NOBULIABAT KOMMETEHTHOCTTA Ha NepcoHana cun
BbB B3aMMOOTHOWEHUSATA C K/IMEHTUTE W U3MON3BaHMTE Moaxoau 3a
pearvpaHe B onpegeneHn cutyauuu. Toea e Aobpa OCHOBa, BbpXYy KOSITO ce
narpaxagat Aobpute NpakTUKK Ype3 CrnofensHe Ha onuTa Mexay OTAenHuTe
cnyxutenn B KnoHoseTe. CoumanHute meaum 6bp30 Ce MpeBbpHaxa BbB
BaXKHa 4acT OT MHTerpauusita Ha 6aHKoBMTE yCnyrn M AasaT MPUHOC KbM
cTpaTernsTa 3a ,MHTeNUreHTHa MHOrokaHanHa H6aHka".

B kpailHa cMeTKa YycnexbT Ha Bcska 6aHka 3aBucM  OT
YAOBNETBOPEHOCTTA HA KIMEHTUTe. B ycnoBusaTa Ha 3acnneHa KOHKypeHLMs
BbB (PUHAHCOBMSI CEKTOp, NapanenHo 33ABWXKBaHa OT TeXHONornuTe,
b6aHkuTe TpsibBa Aa ce CTPeMAT KbM 3ana3BaHe M paswmpsBaHe Ha TaxHaTa
KnneHTcka 6a3a. BoBexxaaHeTo Ha e-CRM B KOpnopaTMBHMUS nasap ce oKasa
€AMH OT HaW-BaXKHUTE WHCTPYyMEeHTM 3a 6aHKoBaTa  CTabWIHOCT.
MNpegumcTBaTa Ha cucTeMaTa 3a YynpaefeHWe Ha B3aMMOOTHOLWIEHUSTa C
K/IMEHTU MoraT Aia ce 3aKioyaT B CNeaHOTOo:”

MoBuwaBaHe Ha M3MNOM3BAHETO Ha YCIYIrK OT NIOSSTHUTE KITMEHTH;
MNpeanaraHe Ha LEHOBM NpPeMUN 3a Non3saTenuTe Ha yCiyru;
MNpvBNnYaHe Ha HOBW NOTPebUTENN, OT YAOBIETBOPEHUTE KITUEHTMU.

CRM cuctemaTa € OT M3K/IKOYMTENHA BaXXKHOCT KaTO MHCTPYMEHT 3a
OCbLLECTBABAHE Ha couMalieH aHanu3, 3aWoTO MOXEe Aa BK/IOYBA Pa3/INyHU
KOMMOHEHTW KaTo: MHTepdenc, ocurypsiBally, 0b6Cny>XBaHE Ha KJIMEHTUTE B
MecTaTa 3a npogaxbu, kato obpaboTkaTta Ha MHMOpMauMsTa MoXe Aa e
He3aBuCUMa, pasnpejeneHa WM LUeHTpanusvpaHa; onepauMoHHa 4acT,
ocurypsiBallia OCbLUECTBSABAHE Ha CAENKM M onepaTMBHA OTYETHOCT; eanHHa
6aza OT p[aHHKM; noacucTeMa 3a aHanu3; pasnpefeneHa cucteMa 3a
noaapbXka Ha npogaxéute.’ M3nonssalikn cuctemata 3a ynpasieHue Ha
B3aMMOOTHOLLEHMATA C K/IMEHTUTE COLMANTHUTE Meann AaBaT Bb3MOXHOCT 3a
coumanHu aHanmsu, KOeTo noMara 3a TpaHchopMupaHe Ha cucTemata 3a
Bpb3Ka C K/MEHTUTE W OCUrypsisa LUeHHa 3a 6aHKkoBaTa MWHCTUTYUMS
nHdopmaums. JHec noseyeTo 6aHKKU rneaaT Ha couManHUTe Meaun KaTto Ha
CpPeacTBO 3a yBenuMyaBaHe Ha edeKTMBHOCTTa Ha paboTa 4ype3 3acuieHo

> Mittal, R.K.,, R. Kumra, (2001), E-CRM in Indian Banks: An overview, Available at:
https://www.capgemini.com/resource-file-

access/resource/pdf/trends in retail banking channels meeting changing client preference
s.pdf, [Accessed 10th February 2016]

6 Consumer Relationship Management (CRM), Available at:
http://searchcrm.techtarget.com/definition/CRM [Accessed on 31st March 2016]
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CbTPYOHMYECTBO C K/IMEHTUTE Ha HMBO ekun. Pa3sutveto Ha
B3aMMOOTHOLLIEHMSATA Ce OCbLUECTBSABAT HA HSAKOJSIKO eTana — NpUB/NYAHE Ha
HOBM MoTpebutenu uypes AO0BOMHW KIMEHTW, pa3BUTME Ha OTHOLIeHusTa C
KMMEeHTUTE 4pe3 MepcoHanu3aums, MpuBAMYaHE Ha npuxoau 4pe3
KpbCTOCaHM npoaaxbu wn kato ¢dwuHan 3agbpXaHe Ha KIWEHTUTE U
NPUBNYAHE Ha HOBW.

V' [logobaBalyo BHUMaHWE ce OThAENd HA MHTErPpaunsaTa Ha
MHOXECTBOTO LAUCTPUOYLIMOHHU KaHa/m 34 [IOBULIGBAHE Ka4yecTBoTo Ha
06071y )KBaHe Ha KIIMEHTUTE.

MHorokaHanHaTa WHTEerpaumMss e  Mpeam3BMKATENCTBO  3a
CbBpeMeHHUTe H6aHKn. PUHAHCOBUTE MHCTUTYLMW NMpPOAb/HKaBaT Aa npaBaT
MHBECTULUMM 3@ MOCTMraHe Ha MHOroKaHasHa WHTEerpaums, KaTto TO3M
CTpeMeX € edHa OT [/IaBHUTE Lenn 3asioKeHW B KOpPropaTUBHUTE UM
cTpaterun. MNpean3BMKaTencTBo 3a 6aHKMTe € Aa HanpaBsT 3aTBOPEH LMKb/
B My/NTMKaHANHaTa MHTErpaumst Kato CBbpXXaT U3x04a Ha cucTemaTta C BXoAa
M HanNpaBAT USIOCTHA MHTErpaums Ha KaHanuTe Ypes3 Mb/iHa CbriacyBaHOCT
MeXAy OTAeNHUTE KaHanu. ToBa NpeaM3BMKATENCTBO OTK/IOYBA M HOB
npobnemMm — NpoMsiHa B MUC/IEHETO HA KIMEHTUTE U CTUMY/IMPAHETO MM KbM
No-ronisiMa CaMOCTOSATENHOCT MPU M3BbPLUBAaHE HA >KENaHuTe onepauuu.
NHBecTuumnsaTa B MynTUMKaHaIHa MHTerpaums e oT 3HadyeHue 3a baHkuTe, ako
Te Ca B CbCTOSIHWE Aa MpeanoXxaT Ha KIMEHTUTE CU HOBU anTepHaTUBHU U
no-eeKTMBHN KaHanu 3a obcnyxeBaHe. HamansiBaHeTO Ha onepaTuBHUTE
pa3xoauM 4pe3 BbBeXAaHe Ha MHOroKaHasHa MWHTerpaumsi Moxe pJa ce
CTUMYNMpa 4pe3 LEHWUTE Ha YCIyrute Win 4pe3 npemMaxBaHe Ha HSKOM
ycnyrn ot 6aHKoBUTe KOHOBe. BCMUKO TOBa € CBbp3aHO CbC CpeacTBa, HO
WHBECTUpaHeTo B nogobpsisaHe Ha WT wHdpacTpykTypata u peauuata
OpraHM3auMoHHM MpOMeHW LWe aoseae A0 noaobpsisaHe B 06CNY>XBaHETO.
MobunHoto 6aHkuMpaHe TpsibBa pa 6bae npuoputeT 3a 6aHkoBuTE
WHCTUTYUMW, npeaBua  HOBMST — TUM  nOTpebuten u  nNpOMeHeHuTe
noTpebuTenckn HasuuM, U Harnacu. 3aToBa ycunusita e HeobxoaMMmo fAa
6baaT HACOYEHN KbM MHTErpupaHe Ha MOOWUNHMS KaHan C OCTaHanuTe 3a
LUSMOCTHA  MOAEpHM3auMsi W OCbBPEMEHsIBAHE Ha cucTeMaTta 3a
B3aMMOOTHOLWIEHNSI C KIMEHTUTE, CbYETaHO C aAaNTUMBHO MUCIEHE Ha
PbKOBOAHUS MepcoHan KbM AWHAMWYHO MpPOMEHsiaTa ce TexXHONorn4yHa
cpena, B KOSITO XXMBEE CbBPEMEHHOTO 06LlecTBO. M3MecTBaHETO Ha okyca
KbM MyNnTMKAHaNHaTa WHTerpauus we pJoseae A0 OMNTUMU3MPAHE Ha
AENHOCTTa Ha 6aHKMUTE M NPeaoCTaBsAHUTE OT TSX YCnyrn. ToBa € MbTAT KbM
npuaobvBaHe Ha KOHKYPEHTOCMOCOOHOCT M YCMNewWwHO MO3MUMOHMPAHE Ha
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H6aHKoBUTE CTPYKTYpWM 4pe3 neyeneHe Ha nNOTPebUTENcKoTo Aosepue WU
MPEBPBLUAHETO UM B JIOSASTHN KITNEHTMW.

®uHaHCOBUTE TEXHONOMM Ca BbB Bb3X0A. [MapanenHo ¢ ToBa BCsKa
(PUHAHCOBA MHCTUTYLMS UMa [iBE OCHOBHW LieNn: Aa NOBMULUKM NOMyNsSpHOCTTA
Ha MapkaTa 1 Ja nNpvBAMYa HOBM K/IMEHTH, KaTo CblUEeBPEMEHHO noaobpsisa
CTOMHOCTT@ KbM CbLUECTBYBALUMTE WM YKPenBa NOAMHOCTTA UM. [MbTaT, no
KOMTO BBbpBAT OAHKOBUTE WMHCTUTYUMM € TPYAEeH, 3alWoTo B AHEWHUST
MHPOPMAUMOHEH BeK AUrUTANHUAT MApKETUMHr  3HAYUTENTHO  MPOMEHS
HauuMHa, NO KOWTO XopaTa oO4yakBaT fJa ce ciyyBaT CcbbuTMAaTa.
[paMaTtnyHuTEe M3MEHEHWs Ha cpeaaTta, B KOSATO (DyHKUMOHMpAT 6aHkute
Hafara TpM OCHOBHWM MpPWHLMMA, BbPXy KOMTO TpsibBa Aa rpagsaT cBouTe
cTpatermm u Kouto odopMaT obnvka Ha cbBpeMeHHaTa 6aHka — aa e
MHOrOKaHasiHa, coumanHa u MobunHa.’

B nporHosHusi cu Aoknaj 3a pasBUTMETO Ha 6GaHKoBWMS CekTop,
Accenture noco4yBa HSIKOKO CTbMKKW, KouTO 6HaHkuTe TpsibBa [Aa
npeanpueMar, 3a Aa ce NpUcnocobsT KbM HOBOTO MOKoneHWe 6aHkupaHe.®
Te npepnarat 3 6usHec Moaena, KOMTO MoraT Aa ce npunaraTt OTAENHO WK
B KOMbuHauus:  MHorokaHaneH wmogen, ®uHaHcosa/HeduHaHcoBa
AVruTanHa eko cuctema n CoumanHo aHraxkupaxe.

Daniela Killus nocoyBa oLe HSKONKO WMHCTPYMEeHTa 3a MNpexoA KbM
6aHKMpaHETO OT HOBO MOKOJIEHME:

v no-AobpoTo M3Mnon3BaHe Ha ronemMute WUHAOPMAUMOHHMU
MacMBM - aKUEHTBLT Aa € BbpXY M3MON3BAHETO HAa AaHHWUTE 3a reHepupaHe
Ha uaeu, KOUTO Aa ABMXAT MapKETUHIroBuTe N BU3HeC pelleHnsTa;

v NpoMeHM B Mogena Ha b6aHkuMpaHe, KOWTO pnda e
noTpebuTenckn OpueHTUpaH, a He CpPeAcTBO 3a reHepupaHe Ha nedyanba
eMHCTBEHO 3a 6aHKoBaTa UHCTUTYLUS;

v’ BHegpsiBaHe Ha MOOMMHW MpUNIOXKEHUs 3a NO-KayecTBEHO
obcnyXBaHe Ha K/IMEHTUTE — WMHOBATUBHUTE TEXHOSIOMMU C anTepHaTUBHU
CUCTEMM 3a pasnallaHe, BUPTYanHUTE BanyTU U ronsmMata KOHKYpeHUms Lie
cTuMynupa  (MHaHCOBUTE  MOCpeaHuMuM Aa npaBsaT  BCe  MoBedye
HOBOBbBeAeHMs; KynyBaHeTO Ha (UHAHCOBM TexHonoruu, npocrata

7 Kullus, D. (2015), Banking Digital Marketing Trends for 2016, Available at:
https://www.linkedin.com/pulse/digital-marketing-trends-banking-2016-daniela-killus
[Accessed 9th March 2016]

8 Banking 2016: Next-generation banking, Accelerating growth and optimizing costs in
distribution and marketing, Available at: https://www.accenture.com/vn-en/insight-banking-
2016-next-generation-banking-summary.aspx, [Accessed 21st February 2016]
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pekfiamMa M NnepcoHanusaumsaTa B U3rpa)KAaHETO Ha OTHOLWIEHUS C KIIMEHTM
Le ABMXKaT MHOBALMUTE BbB (DMHAHCOBUS CEKTOP;

v/ No-3aCMNIeH0 WHBECTMpaHe B COUManHUTE Meaun, 3a Mo-
Mb/HOLEHHO aHra)XupaHe Ha NOTEHUMANHUTE KIMEHTU — COLMANHUTE Meann
TpsibBa [a ce M3MoN3BaT 3a OCbLUECTBABAHE Ha MHTEPAKUUS C KIIMEHTUTE U
MaKCMMasiHO NPUCNoCcobsiBaHe Ha YCyruTe KbM U3UCKBaHUSITA UM;

v' undpoBM3auma Ha busHec HGaHKMpAHETO — MpeMMHaBaHe KbM Mo-
Mb/HOLEHHO M3MONA3BaHEe M Ab/OOK aHaNM3 Ha AaHHWUTE OT AUrUTaNHUTE
KaHann BbB B3aMMOOTHOLLIEHMSATA Npn 6usHec moaena ,,B2B" v nosuiaBaHe
Ha npoueca Ha MepcoHanu3aumMs M aBTOMaTU3aUMsl Ha OCbLUIECTBABAHUTE
npoLecu.

Pasrnexpanku  AMrMTanHWTE  MapKETMHIOBM  TEHAEHUMM  Ha
bUHaHCOBM yCnyrn, nogobHo MHeHue wsnara u  Carrie Middlemess.’
AKLEHTUTE, KOMTO NOCTaBs B HabnogaBaHUTE TEHAEHUMM Ca BbPXY
M3rpakaaHe Ha CWIHO TMpUCLCTBME Ha 6OaHKWTE B OHNAWH Ccpeaa;
pernamMmeHTMpaHe U Cbobpa3siBaHe Ha OHMAWH KaHa/MTe C OCUrypsiBaHe Ha
HeobxoaMMaTa CUTYPHOCT WM NpeaoTBpaTsBaHE Ha EBEHTYasllHW PUCKOBE;
NnepcoHanu3auusi B OTHOLIEHMSITA C K/MEHTUTE 4pe3 aKTWBHa Bpb3ka
NOCPeACTBOM COLMANIHUTE Meauu U npeasiiaraHe Ha MOOWTHWM pelueHus 3a
6aHKMpaHe, OCNaHAMKM Cce Ha onuTa, KOWTO noTpedbuTenute wuMmaTt C
MOOWTHUTE TEXHOMOIUMN.

MpexoabT KbM MonynspusvMpaHe Ha OHNanMH H6aHKkMpaHeTo e 6bae
3HAUMTENIHO MO-MJIAaBEH, aKo Ce W3MNOoN3BaT NpeaMMCTBaTa Ha OHalH
MapKeTWHra, C KOETO e ce CTUMynupa NoTpebneHneTo Ha To3n Tun
6aHkMpaHe. 3a (PMHAHCOBUTE MHCTUTYLIMWN NPU OHMAaNH MapKETUPAHETO HaW-
BaXXHO € CbAbpPXaHMETO Ha noaHacsiHaTa MHdopmaums. To crnomara 3a
NpuBAMYAHE W NOAAbPXAHE HA K/IWEHTUTE, YPe3 WHTEerpuMpaHe Ha
MHOrOKaHasIHu NoaxoaM KaTo MapTHbOPCKM MApKETWHI, AMPEKTHa Moula,
AVCMNEN peknama, WMeWN MapKeTUHr, OonTUMM3aumMs Ha yeb caiToBe U
MapkeTuHr (SEO/SEM), 6norose, MapKeTWHr B couuanHute mpexu u ap.'°
3non3BaHETO Ha MOCOYEHUTE MApPKETUHIOBM MHCTPYMEHTM Ce npwunara 3a

° Middlemiss, C., (2016), Digital marketing trends for financial services in 2016, Available at:
http://www.metia.com/seattle/amber-newcomer-dyer/2016/january/digital-marketing-trends-
for-financial-services-in-2016/ [Accessed 15th February 2016]

10 Rinaldi, Ch., (2014), Digital Marketing Trends for Banks and Credit Unions in 2014,
Available at: http://www.zaginteractive.com/about/blog/blog-post/the-z-
drive/2013/12/09/digital-marketing-trends-for-banks-and-credit-unions-in-2014 [Accessed
18th February 2016]
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HacouBaHe Ha NoTpebuTenuTe KbM KOHKpETHa Lenesa CTpaHuua, 6nor nam
KOpMNOpPaTMBEH CaWT.

B umucTO peknamMeH acnekT - aganTUMpaHeTo Ha uHaHCcoBUTE
MHCTUTYLMN KbM Hanarawata ce TeHAeHUMs B HaBuuuTe Ha notpebutenure
N NMpeBpbLUAHETO Ha MHTEPHET KaTo TAXHa OCHOBHA YacCT OT XMBOTa JaBa
OCHOBaHVMe [a MpaBuMM CMENU [MPOrHO3M 3a Pa3BUTUETO Ha OHMANH
(pnHaHCOBUS Nasap, KaTo pe3ynTaT OT ycunusTa Ha H6aHKuTe 3a No-aKTBeH
avanor c uenesute cn nNybnuku. WHTEpHET ocurypsisBa Bb3MOXHOCT 3a
[AOCTbM A0 OrpoMHa ayauTopusi, Ha KOSTO WMHTEpPHET KOMYyHuKauuuTe ca
OCHOBHA 4acT OT exeaHeBneTo uM. MNpeaBukaaHuaTa 3a Hactodwarta 2016
roavHa ca [a HapacHe [Jefna Ha BWAeo peknamarta, KaTto TapreTupaHute
peKNaMM W peTapreTMpaHuTe AWUCMNIEMHM peknaMu e CTaHaT XUT cpen
[OCTaBUALMTE HA CbAbpXaHue B wHTepHeT.! OuaksBaHusTa ca M 3a
HapacTBaHe Ha OwgkeTMTe 3a MobunHa peknaMa. HanpeabkbT B
TEXHONMOrMnTE We no3sBosM Ha 6OaHkuTe pfAa  w3non3eat  pasfnnyeH
cneumanuaupaH codTyep, KOWTO AaBa wu306unue OT uHpopMauma 3a
noTpebutenckute xapakrepuctnkn. CTpeMexbsT Aa ce 3amb/HK nponactra
Mexay odnanH M OHMaWH NpexuBsiBaHe LWe Aade CEpUO3eH TNacbk B
pa3BMTMETO Ha 6aHKUTe, KOETO MOXe Ja Ce pasrnexga He camMo OoT
MapKeTMHrOB acrekT, HO M M3UsS10 33 pasBUTUETO HA WHTEpPHET
TexHonormnte. Ha d¢okyc oTtHoBO we 6bae SEO, kaTto TeHaeHuusaTa e
6aHkMTe Aa 3anarat Ha No-Abaro NybnMKaumoHHO CbabpXkaHue. O4vakea ce
CepuMo3Ha MHBA3Ws Ha MOBUNHUTE NPUIOXEHWUs. Bbnpekn, ye OTANYHO
ONTUMU3MPAHMTE MOBWMHM CalMToBe AaBaT A0OpY pe3ynTaTi, TeHAEHUMUTE
ca Te Aa ce U3MeCTAT OT MOBUTHUTE NPUIOXKEHNS, 3a0TO Ca No-yaobHU n
MHTYynTMBHU. Cnopen aHanusatopu 2016 roavHa e kI4yoBa roguHa 3a
OCb3HaBaHe Ha MpeaMMCTBaTa Ha MOBUIHUTE NpUoXeHns.

3a Hactoswata 2016 rognHa nporHo3uTe ca MobUNHUAT Tpaduk Aa
fomunHupa. Cnopea aHanu3m Ha Google npe3 2015 rogvHa 3a MbpBu MbT
TpadMKbT OT MOBUMHM YCTPOMCTBA € 61 MO-rosSiM OT TO3U Ha HACTONTHUTE
KoMnioTpu. Google NMpoMeHsi anroputMuTe CU MOCTOSIHHO, HO MOCneaHuTe
M3MEHEHMsI MOKa3BaT, Ye MpU MHOEKCMpaAHE Ha CalToBe, He ce KnacupaT
TE3N, KOUTO He npuTexasaT MobunHa Bepcusi. 3aToBa 3a 6aHkoBUTE

11 DeMers, J., (2015), The Top 7 Online Marketing Trends That Will Dominate 2016,
http://www.forbes.com/sites/jaysondemers/2015/09/29/the-top-7-online-marketing-trends-
that-will-dominate-2016/#7f784d1f4c04 [Accessed 28th January 2016]

2 Delipavlova, K., (2016), Novite tendentzii v online marketinga, Available at:
https://www.bnpparibas-pf.bg/blog/novite-tendentsii-v-onlayn-marketinga-167.html
[Accessed 20th February 2016]
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MHCTUTYLUUN € HeobxoAMMO Aa ca HasiCHO, Ye 6M3HeCbT MM € B KpaK C
HOBUTE U3NCKBAHUA U TEHAEHLUUN B AUTUTaNU3aLUMNATa.

3AKJTIOYEHUE

B 0606LueHne MOXEM Aa KaxeM, Yye Hal-obellaBalumMTe TEXHONOrM
Ca Hal-B3uckaTenHu. Te M3NCKBAT €AHOBPEMEHHA MPOMSIHA Ha BbTPELLHUSI
,MaHTanuTeT" B 6aHKoOBaTa CTPYKTypa M MpoOMsiHA B MOBEAEHYECKUTe
HaBMUM Ha KIIMEHTUTE. 3a Aa npuemaT 6aHKuTe HOBUTE Mpeav3BMKaTESICTBa
TpsibBa [Aa ce MOAYMHAT Ha Cra3BaHETO Ha OnpeaeneHu perynaTtopu wu
CbIrNacyBaHOCT Ha TexHonoruuTte, o6eauHsIBalUM pas3/IMYHMTE KaHanu 3a
ANCTPUBYLMS, KaTO MaKCMMasIHO Ce Bb3MOoJ3BaT OT MON3UTE, KOUTO HOCK
OHJIaliH MapKeTMHra 3a NomnynsapusnMpaHe Ha NPoAYKTU U YCyru, KOETO BOAM
A0 YyCrewHoTo audepeHuMpaHe Ha 6aHKWMTEe Ha MpPeHacMTEHUST nasap oT
npeanaraHy (puHaHCOBM YCITyri.
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